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Unit 8PricingChapter 25 Price PlanningChapter 26 Pricing StrategiesChapter 27 Pricing Math
Chapter 25Price Planning Section 25.1 Price Planning Considerations Section 25.2 Factors Involved In Price Planning
Price Planning ConsiderationsKey Termspricereturn oninvestment(ROI)market shareObjectives Recognize the different forms of pricing Discuss the importance of pricing Explain the goals of pricing Differentiate between market share and marketpositionMarketing Essentials Chapter 25, Section 25.1
Price Planning ConsiderationsGraphic OrganizerUse a chart to take notes about the scope andsignificance of pricing and the major goals ofpricing.Marketing Essentials Chapter 25, Section 25.1
What Is Price?priceThe value inmoney (or itsequivalent)placed on aproduct.Price X is the value in money (or its equivalent)placed on a good or service. It may also beexpressed in non-monetary terms, such as freegoods or services in exchange for the purchase ofa product.Marketing Essentials Chapter 25, Section 25.1
Relationship of Product ValueThe value that a customer places on an item orservice makes the difference in their spending.Value is a matter of anticipated satisfaction.Marketing Essentials Chapter 25, Section 25.1
Various Forms of PricePrice is involved in every marketing exchange,including: Medical fees Rent Interest on a loan TuitionMarketing Essentials Chapter 25, Section 25.1
Importance of PricePrice helps establish and maintain a firm’s: Image Competitive edge ProfitsMarketing Essentials Chapter 25, Section 25.1
Goals of PricingMarketers are primarily concerned with earning aprofit, but there are times when two other pricinggoals become important: Gaining market share Meeting the competitionMarketing Essentials Chapter 25, Section 25.1
Earning a Profitreturn oninvestment(ROI)A calculation thatis used todetermine therelativeprofitability of aproduct.Return on investment (ROI) X is a calculationthat is used to determine the relative profitabilityof a product. The formula is:Rate of Return Profit / InvestmentMarketing Essentials Chapter 25, Section 25.1
Gaining Market Sharemarket shareA company’spercentage oftotal salesvolumegenerated by allcompetition in agiven market.Market share X is a firm’s percentage of the totalsales volume generated by all competitors in agiven market.Market position is the relative standing acompetitor has in a given market in comparison toits competitors.Marketing Essentials Chapter 25, Section 25.1
Gaining Market SharePricing is one means of improving market shareand position. Other options include: Increasing advertising expenditures Changes in product design New distribution outletsMarketing Essentials Chapter 25, Section 25.1
Meeting the CompetitionSome companies simply aim tomeet the prices of theircompetition by following theindustry leader or placing theirprices close to the averageindustry price.Wendy’s and other fast-foodchains all compete forcustomers.Marketing Essentials Chapter 25, Section 25.1
SECTION 25.1 REVIEW
SECTION 25.1 REVIEW- click twice to continue -
Factors Involved In Price PlanningKey Termsbreak-evenpointdemandelasticitylaw ofdiminishingmarginalutilityprice fixingpricediscriminationunit pricingloss leaderObjectives List the four market factors that affect priceplanning Analyze demand elasticity and supply anddemand theory Explain how government regulations affectprice planningMarketing Essentials Chapter 25, Section 25.2
Factors Involved In Price PlanningGraphic OrganizerAs you review this section, note on a chart eachstep of the pricing process and its consequence.Marketing Essentials Chapter 25, Section 25.2
Market Factors Affecting PricesMost price planning begins with an analysis ofcosts and expenses, many of which are related tocurrent market conditions. The cost of rawmaterials may increase a manufacturer’s costs.Marketing Essentials Chapter 25, Section 25.2
Costs and ExpensesMany factors have to be considered when raisingor lowering prices, even if the impulse to increaseor decrease is a direct, seemingly logical reactionto events in the marketplace.Marketing Essentials Chapter 25, Section 25.2
Costs and ExpensesWhen the costs of materials go up, businessesmay be inclined to raise prices in order to preservetheir profitability. But some businesses have foundthat price is important.Instead of raising the price, companies may maketheir products smaller or drop additional features.Marketing Essentials Chapter 25, Section 25.2
Costs and ExpensesOccasionally, companies will drop their prices iftheir costs and expenses have also dropped.Improved technology and less expensive materialsmay help create better-quality products at lowercosts.Marketing Essentials Chapter 25, Section 25.2
Costs and Expensesbreak-evenpointThe point atwhich salesrevenue equalsthe costs andexpenses ofmaking anddistributing aproduct.When marketing a new product, manufacturerscarefully analyze their costs and expenses tocalculate their break-even point.The break-even point X is the point at whichsales revenue equals the costs and expenses ofmaking and distributing a product.Marketing Essentials Chapter 25, Section 25.2
Supply and DemanddemandelasticityThe degree towhich demandfor a product isaffected by itsprice.Demand tends to go up when price goes down andvice versa. However, demand for some productsdoes not respond readily to changes in price.The degree to which demand for a product isaffected by its price is called demand elasticity X.Products have either elastic or inelastic demand.Marketing Essentials Chapter 25, Section 25.2
Supply and DemandMarketing Essentials Chapter 25, Section 25.2
Supply and Demandlaw ofdiminishingmarginal utilityAn economic lawstating thatconsumers willbuy only somuch of a givenproduct, eventhough the priceis low.Increased demand will not continue indefinitely.The law of diminishing marginal utility X statesthat consumers will buy only so much of a givenproduct, even though the price is low.Inelastic demand refers to a change in price hasvery little effect on demand for a product.Marketing Essentials Chapter 25, Section 25.2
Supply and DemandFive factors determine elastic or inelastic demand: Brand loyalty Price relative to income Availability of substitutes Luxury versus necessity Urgency of purchaseMarketing Essentials Chapter 25, Section 25.2
Consumer PerceptionsConsumer perceptions about the relationshipbetween price and quality or other values also playa role in price planning. Sometimes, a businesswill limit the amount of an item it sells to increaseits perceived value.Marketing Essentials Chapter 25, Section 25.2
Consumer PerceptionsPersonalized service can add to a consumer’sperceptions about price. Marketers can chargeslightly higher prices because consumers arewilling to pay for the added service.A company can use a lower price when its targetmarket is price conscious.Marketing Essentials Chapter 25, Section 25.2
Consumer PerceptionsWhen competitors engage in a fierce battle toattract customers by lowering prices, a price war isthe result. These conflicts can cause huge financiallosses and eventual business failure.Marketing Essentials Chapter 25, Section 25.2
Legal and Ethical Considerations forPricingMarketers must be aware of their rights andresponsibilities regarding: Price fixing and price discrimination Resale price maintenance Minimum pricing and unit pricing Price advertisingMarketing Essentials Chapter 25, Section 25.2
Price Fixingprice fixingWhencompetitorsagree on certainprice rangeswithin which theycan set their ownprices.Price fixing X occurs when competitors agree oncertain price ranges within which they set theirown prices. It is illegal because it eliminatescompetition, and can be proved only when there isevidence of collusion between companies to set aprice range.Marketing Essentials Chapter 25, Section 25.2
Price DiscriminationpricediscriminationChargingdifferent pricesto similarcustomers insimilarsituations.Price discrimination X occurs when a firmcharges different prices to similar customers insimilar situations.The Clayton Antitrust Act of 1914and the Robinson-Patman Act of 1936 bothprohibit price discrimination.Marketing Essentials Chapter 25, Section 25.2
Unit Pricingunit pricingIncluding priceinformation for astandard unit ormeasure so thatconsumers cancompare pricesmore easily.Unit pricing X allows consumers to compareprices in relation to a standard unit or measure,such as an ounce or a pound. Food stores havebeen most affected by these laws and haveresponded with shelf labels and computer recordsof unit prices.Marketing Essentials Chapter 25, Section 25.2
Resale Price MaintenanceA manufacturer may suggest resale prices in itsadvertising, and there can even be an agreementto fix the maximum retail price as long as the priceagreement is not an “unreasonable restraint oftrade” or considered “anti-competitive.”Marketing Essentials Chapter 25, Section 25.2
Unfair Trade Practices LawUnfair Trade Practices Law, also known asMinimum Price Law, prevents large companies withmarket power from selling products at very lowprices to drive out their competition.Marketing Essentials Chapter 25, Section 25.2
Unfair Trade Practices Lawloss leaderAn item priced ator below cost todraw customersinto a store.Many states have enacted “unfair sales” statutesthat prohibit certain below-cost pricing.An item priced at or below cost to draw customersinto a store is called a loss leader X. This meansthe business takes a loss to lead customers intothe store.Marketing Essentials Chapter 25, Section 25.2
Price AdvertisingThe Federal Trade Commission (FTC) hasdeveloped guidelines for advertising prices, suchas: A company cannot advertise a price reductionunless the original price was offered to thepublic on a regular basis.Marketing Essentials Chapter 25, Section 25.2
Price Advertising A list price cannot be used as a reference pointfor a new sale price unless the item has actuallybeen sold at that price. Bait-and-switch advertising, in which a firmadvertises a low price for an item it has nointention of selling, is illegal.Marketing Essentials Chapter 25, Section 25.2
Price AdvertisingPricing ethics apply when interpreting pricing laws.Some new products have high prices to coverdevelopment costs. But setting a price higher thannormal is price gouging.Gouging is unethical and also against the law insome states during national or state emergencies.Marketing Essentials Chapter 25, Section 25.2
SECTION 25.2 REVIEW
SECTION 25.2 REVIEW- click twice to continue -
Section 25.1 Price is the money value placed on a good or aservice. There are many forms of price. Pricing is a key factor in the success or failure of aproduct or service, and therefore of a business. Itestablishes an image, a competitive edge, anddetermines profits.continued
Section 25.1 The goals of pricing are: earning a profit, gainingmarket share, and meeting the competition.Market share is a company’s percentage of thetotal sales volume generated by all companies in agiven market.continued
Section 25.2 Four factors affect pricing: costs and expenses,supply and demand, consumer perceptions, andcompetition. The law of supply and demand means that, ingeneral, demand goes up when price goes downand demand goes down when price goes up.continued
Section 25.2 Legal and ethical issues play a key role in pricing.Government regulations control price fixing, pricediscrimination, resale price maintenance,minimum price, unit pricing, and price advertising.
This chapter has helped prepare you to meet thefollowing DECA performance indicators: Explain factors affecting pricing decisions. Adjust prices to maximize profitability. Calculate the break-even point. Demonstrate honesty and integrity. Provide legitimate responses to inquiries.
CHAPTER 25 REVIEW
CHAPTER 25 REVIEW- click twice to continue -
Supply and Demand Demand tends to go up when price goes down and vice versa. However, demand for some products does not respond readily to changes in price. The degree to which demand for a product is affected by its price is called demand elasticity X. Products have either elastic or inelastic demand. demand elasticity The degree to which demand
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Erie County Community College 


We have the ability to change our community's future. Erie County Community College Submitted to: The State Board of Education 333 Market Street Harrisburg, PA 17126-0333 Submitted by: The County of Erie 140 West Sixth Street, Room 116 Erie, PA 16501-1081 June 2017 A Proposal for the Establishment of a Public Community College in Erie County .
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Carl Anderson, III, Vice Chairman Erie County Council 


Thomas Talarico, Nicole Inan . Pennsylvania Policy Forum, from Solicitor, Richard Perhacs, in which he stated "Empower Erie" and the "Western Pennsylvania Policy Forum" are private entities separate and distinct from the County of Erie." Mr. Davis's question to Council regarding this is that, if Empower Erie is separate from the County, why did Tim McNair current Chair of Empower Erie send a .
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committee relies on the ratings provided by Erie County ... 


improvements and upgrades to Erie Community College. He stated that Erie Community College is underfunded. In order to provide equity throughout the county, broadband access must be improved. Also, an increase in funding for the Buffalo & Erie County Public Library Syst
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Schools Included in COVID-19 Vaccine Distribution Week 4 


Erie St Mary Erie St Peter Erie Townsend North Community School Erie Vermilion Local Fairfield Amanda-Clearcreek Local Fairfield Berne Union Local Fairfield Bloom-Carroll Local Fairfield Fairfield Christian Academy Fairfield Fairfield County Board of DD Fairfield Fairfield County Esc .
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New Lake Erie Byway to Boost Tourism, Economy 


Governor Bob Taft and ODOT Direc-tor Gordon Proctor designated the Lake Erie Coastal Trail as the state’s 21 scenic byway on April 22. They were joined by members of Lake Erie Coastal Ohio and representatives from communities across northern Ohio. “Lake Erie is one of Ohio’s most pre-cious and unique natural resources,” said
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SUBJECT: SEQR COORDINATED REVIEW POSITIVE … 


95 Franklin Street, 14th Floor Buffalo, New York 14202 William.Geary@erie.gov Erie County Legislature April N.M. Baskin Chair of the Legistlature Erie County Legislature 92 Franklin Street - 4th Floor Buffalo, New York 14202 April.McCants-Baskin@erie.gov
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Erie Community College Board of Trustees 


The Erie Community College Board of Trustees Resolution Regarding Erie Community College Space Inventory Audit June 27, 2019 WHEREAS; SUNY Erie Community College (the College) has neglected to accurately maintain the physical 
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RA - Erie Township, Michigan 


Since 2012, Erie Township also prepared two Park and Recreation Plans. The most recent Park and Recreation Plan was adopted by the Erie Township Board in February, 2018. This planning document is necessary in order for Erie Township to remain eligible for various grants offered by the Michigan Department of Natural Resources between 2018 and 2022.
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Vietnamese Insurance Market Report - Ditp

Insurance agents TOTAL INSURANCE AGENTS IN VIETNAMESE MARKET 6/2016 Until the end of June 2016, total insurance agents increased by 29.5% compared with same period last year to 437,738 agents. Prudential took the lead with 181,808 agents, followed by Bao Viet life with 94,129 agents and Dai-ichi Life with 53,811 agents. e. The number of new .
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Attorney Registration - Certificates of Insurance Upload for Insurance .

Certificate of Insurance ("COI") upload feature Loginfor insurance agents and insurers. Summary: After self-registering for a username and password, agents and insurers will have access to a portal for the upload of Certificates of Insurance. This Guide is for: Insurance agents and insurers who are authorized to upload Certificates of Insurance
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Insurance Act Insurance Agents Regulations - Prince Edward Island

Section 3 Insurance Act Insurance Agents Regulations Page 4 Updated August 1, 2005 t c Restricted life, accident and sickness insurance agents (3) Notwithstanding subsection (2), the Superintendent may, until July 1, 2006, issue a transitional restricted certificate of authority covering life, accident and sickness insurance to
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Insurance Act 1978 - Bermuda Laws

INSURANCE MANAGERS, BROKERS, AGENTS, INSURANCE MARKETPLACE PROVIDERS AND SALESMEN Insurance managers, agents and insurance marketplace providers to maintain lists of insurers for which they act Insurance broker, agent, salesman or insurance marketplace provider deemed agent of insurer in cert
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THE EFFECT OF INSURANCE AGENTS IN INSURANCE PENETRATION IN KENYA By D61 .

Insurance agents sell exclusively the products of a certain insurance company whereas insurance brokers are legally independent from insurance companies. Insurance brokers are often referred to as the insured's agent (Kogi & Maragia, 2011).
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Personal insurance - Car & Business insurance King Price Insurance

The king's insurance options 5 Things you need to know 7 The stuff you need to do 14 How to claim 16 Our commitment to you 20 Car insurance 22 Car warranty 37 Shortfall cover 45 Scratch and dent 46 Tyre and rim 48 Motorbike insurance 53 Trailer and caravan insurance 64 Watercraft insurance 68 Home contents insurance 77 Buildings insurance 89




1y ago




645 Views






















CODE OF CONDUCT FOR LICENSED INSURANCE AGENTS - ia

insurance agents when carrying on regulated activities. Secondly, the Code of Conduct supplements the duties and obligations which licensed insurance agents owe their principals (arising from their principal-agent relationship) by providing that agents should comply with the requirements set out by their
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All about auto insurance - Option Consommateurs

of insurance companies with which they have agreements. Insurance agents: agents work for a specific insurance company. Before you decide to do business with either a broker or an agent, check out prices, the products being proposed and the quality of the service. Buying auto insurance 4 All about auto insurance
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Gold Tier - MAPFRE Insurance

Foy Insurance of MA, LLC 198 Frank Consolati Insurance Agency, Inc. 198 County Insurance Agency, Inc. 198 Woodrow W Cross Agency 214 Woodland Insurance Agency, Inc. 214 Tegeler Insurance Services of CT, Inc. 214 Pantano/VonKahle Insurance Agency, Inc. 214 . Hanson Insurance Agency, Inc. 287 J.H. Slattery Insurance Agency, Inc. 287
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Independent Insurance Agents & Brokers of Louisiana - IIABL

Independent Insurance Agents & Brokers of Louisiana Frequently Requested Louisiana Insurance Statutes Independent Insurance Agents & Brokers of Louisiana 9818 Bluebonnet Blvd. Baton Rouge, La 70810 (225) 819-8007 www.IIABL.com
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Insurance and Indemnification Guidelines for State of .

the Contractor's insurance company issues the required insurance policies or endorses existing policies to match the insurance requirements of the contract. As proof of coverage, most insurance agents and brokers will provide a document called a certificate of insurance. While a certificate is evidence that the Contractor has an insurance policy,
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SPECIAL REPORT Young Agents Survey - Insurance Journal

agents and agency owners in particular — better get ready to step up. This is good news for young professionals working in independent agencies today — those 40 years old and younger. According to Insurance Journal's Young Agents Survey 2015, 82.7 percent of young agents feel very optimistic or optimistic
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Brokers and Agents and Health Insurance Exchanges A

National Association of Insurance Commissioners distinguishes their roles as follows: Brokers act on behalf of the consumer. They can be compensated by the consumer or receive compensation from an insurance company. Agents are loyal to an insurance company and sell, solicit, or negotiate insurance on behalf of the insurer.
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Consumer Guide to Auto Insurance - csimt.gov

consumer guide to auto insurance contents introduction to auto insurance 1 understanding your auto insurance policy 2 required auto insurance 3 optional types of auto insurance 4-5 getting the right coverage 6 accidents and violations 7 how to shop for auto insurance 8 shopping tips 9 frequently asked questions 10-11 insurance complaints/when you have a problem 12
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Industry Observations Insurance Industry

Jun 30, 2019 · 6/17/2019 Commercial Insurance Branch of Extraco Banks, N.A. Higginbotham Insurance Group, Inc. Insurance Brokers NA 6/13/2019 Links Insurance Services, LLC World Insurance Associates LLC Property and Casualty Insurance NA 6/13/2019 Abram Interstate Insurance Services, Inc. Risk Placement Services, 
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